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CTPATEI'TYHE YIIPABJIIHHA IU®POBUM MAPKETHUHI'OM 13
BUKOPUCTAHHSAM KJIACU®IKAIIIT BPA)KEHB

Anomauisn. Cmpameziune YnpasuinHs yuQpPosuM MAPKeMUHOM € KII0Y08UM [HCMPYMEeHmOoM
opmysants KOHKYDEHMHUX nepesaz NiONPUEMCME y CYYACHIll eKOHOMIYI epadicens. Mema cmammi
noasieae 8 OOIPYHMYBAHHI MEMOOUYHUX DEKOMEHOAYTT Wo00 CMmpameivHo20 YIPAeIiHHL YUpposum
mapxemuneom. [Ipedocmasneno kracugikayiro epasicetb 3a 00UHAOYAMbMA KPUMEPIAMU, WO 00380JISE
OiNbUL KOMIIEKCHO 6paxo8ysamu No8eOiHKO8I peaxyii ayoumopii e npoyeci yugpposoi 63acmooii.
Knacugixayis epadcxcens 0Xonmoe Ko406l XApAKmMepuCmukyu SpaNCeHb 3d PISHUMU KPUMepisimu
(memamura, mun 83aemodii, 0dxcepeno, Kanal, emMoyiliHull MoK Mmowo) i 0ac 3mMo2y Kpawje po3ymimu,
K came KOHmMeHm @naueae Ha cnoxcugsaya. Ha ocnosi xnacughixayii pospobnreno memoouymi
peKomeHoayii w000 BUKOPUCMAHHA BPANCEHb AK AHANIMUYHO20 THCMPYMeHmy Onf CMpame2iuHo2o0
VAPAGAIHHSA YUDPOBUM KOHMEHMOM. 3anponoH08aHo0 MAmpuyio YNPAaeiiHHi yu@dpoeum KOHMEHMOM,
wo 6asyemvcsi HA CNiBBIOHOWIEHHI PIBHI8 KOSHIMUBHOI 0O0pOOKU ma eMoyilino2o 3anydenHs. [l
KOJICHO20 K8AOpAHMA MAampuyi BU3HAYEHO peNeaHmHui Munu KOHMEHmMY ma pPeKOMEeHOO08aHe
uepey8aHHsa 6padxcensb O NIOMPUMAHHA yeazu U IHmepecy CHOXMCUBAYi8. YnpoeaoswcenHs makoi
mampuyi  00380J8€ CUCHMEMHO Kepysamu OUHAMIKON KOHMEHMY 6 YM08ax IiH(pOpMayiliHozo
nepenacuienHs. B medcax oowuieci cmpamezii cuio ypisHOMaHImMHIO8AMU MUNU BPAXCEHDb. Yep2y8amu
eMOYIUHO CUNIbHI 3 AHANIMUYHUMY, PO3BAJICATILHI 3 NI3HABATLHUMU, THMEPAKMUBHI 3 pehieKCUBHUMU.
Lle ocobnuso akmyanvHo 011 OpeHOis, wo npazHyms opmysamu CMIlKy eMoyiuHy npue a3aHicme
cnoxcusaya. 3anponoHo8anuti nioxio 0036014€ NOEOHYBAMU AHATIMUYHY MOYHICMb I3 KPEamueHUMU
piuienHamu 8 mapkemun2ogiu disnvHocmi. Teopemuyna yiHHiCMb cmammi NojsAede 8 y3a2aibHeHHI
nioxodie 0o knacughikayii yugposo2o KoHmenmy, a NPaAKMuyHa — ) po3pooyi eHyukoi mooeni O
aoanmayii KOoHmeumy 00 PI3HUX MUNIE CNOACUBHOI 83aeM00ii. 3anpononoganuil nioxio modce Oymu
BUKOPUCMAHULL Ol OnmuMizayii MapkemuH208Ux KOMYHIKAyiu, nioGUWeHHs epeKmugHocmi
yugposux Kamnawuiti ma po3pooOKU eMOYIHO OpPIEHMOBAHUX cmpamezii 83dEMO0il 3 YibOBUMU
ayoumopisimu.

Kniouoei cnosa: yugposuii mapkemuue, cmpameziune YNPAGIiHHA, EKOHOMIKA BpPANCEHb,
yughposuii Konmenm, Kiacugikayis 8paxdcersb, emMoyiline 3anyYeHHs, KOSHIMUsHa o6pooKa.

JEL Classification:M31, M37, L86

Absztrakt. A digitalis marketing stratégiai iranyitasa kulcsfontossagl eszk6z a vallalatok
versenyelonyeinek kialakitasaban a modern élménygazdasagban. A tanulmany célja modszertani
ajanlasok megalapozasa a digitalis marketing stratégiai iranyitdsahoz. Bemutatasra keril az
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elmenyek tizenegy kritéerium szerinti osztalyozdasa, amely lehetévé teszi a kézonség viselkedési
reakcioinak atfogobb figyelembevételét a digitalis interakci6 folyamataban. Az élmények osztalyozésa
lefedi az élmények kulcsjellemzdit kiilonbozd kritériumok szerint (téma, interakcié tipusa, forras,
csatorna, érzelmi tonus stb.), és segit jobban megérteni, hogyan hat a tartalom a fogyasztéra. Az
osztalyozas alapjan modszertani ajanlasok keriltek kidolgozasra az élmények analitikai eszkdzként
tartalomiranyitasi métrix, amely a kognitiv feldolgozas szintjei és az érzelmi bevonddas kozotti
Osszefuggésen alapul. A matrix minden kvadransdhoz relevans tartalomtipusok és a fogyasztoi
figyelem, valamint érdeklodés fenntartasahoz ajanlott élményvaltasok keriilnek meghatarozasra. Az
ilyen matrix bevezetése lehetové teszi a tartalmi dinamika rendszerszintii iranyitasat az informdcios
tultelitettség kortlményei kozott. Egy stratégia keretében érdemes valtozatos élménytipusokat
alkalmazni:  érzelmileg  erdteljeseket  analitikusakkal,  szorakoztatokat — ismeretterjesztokkel,
interaktivakat reflexivekkel valtogatni. Ez kiilondsen fontos azok szaméra a markék szamara, amelyek
tartds érzelmi kotédést kivinnak kialakitani a fogyasztoval. A javasolt megkozelités lehetévé teszi az
analitikai pontossag és a kreativ megoldasok kombinélasat a marketingtevékenységben. A tanulmany
elméleti értéke a digitalis tartalom osztalyozasi megkozelitéseinek 6sszegzésében rejlik, mig gyakorlati
jelentosége a rugalmas modell kidolgozdasaban, amely lehetéve teszi a tartalom adaptalasdt a
fogyasztoi  interakcio  kiilonbozé  tipusaihoz. A javasolt megkozelites  alkalmazhato a
marketingkommunikacié optimalizalasara, a digitalis kampanyok hatékonysaganak novelésére,
valamint érzelemorientalt stratégiak kidolgozasara a célkozénséggel valo interakcidban.

.....

élményosztalyozas, érzelmi bevonddas, kognitiv feldolgozas

Abstract. Strategic digital marketing management is a key tool for shaping competitive
advantages of enterprises in the modern impression economy. The purpose of the article is to
substantiate methodological recommendations for strategic digital marketing management. A
classification of impressions is presented according to eleven criteria, which allows for a more
comprehensive consideration of the audience's behavioral reactions in the process of digital
interaction. The classification of impressions covers the key characteristics of impressions according
to various criteria (topic, type of interaction, source, channel, emotional tone, etc.) and allows for a
better understanding of how content affects the consumer. Based on the classification, methodological
recommendations have been developed for using impressions as an analytical tool for strategic digital
content management. A digital content management matrix is proposed, based on the correlation of
levels of cognitive processing and emotional engagement. For each quadrant of the matrix, relevant
content types are identified and a recommended alternation of impressions is recommended to
maintain consumer attention and interest. The implementation of such a matrix allows you to
systematically manage the dynamics of content in conditions of information overload. Within the
framework of one strategy, you should diversify the types of impressions: alternate emotionally strong
with analytical, entertaining with cognitive, interactive with reflective. This is especially important for
brands that seek to form a stable emotional attachment of the consumer. The proposed approach
allows you to combine analytical accuracy with creative solutions in marketing activities. The
theoretical value of the article lies in the generalization of approaches to the classification of digital
content, and the practical value lies in the development of a flexible model for adapting content to
different types of consumer interaction. The proposed approach can be used to optimize marketing
communications, increase the effectiveness of digital campaigns, and develop emotionally oriented
strategies for interaction with target audiences.

Keywords: digital marketing, strategic management, impression economy, digital content,
impression classification, emotional engagement, cognitive processing.
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IlocTanoBka npodaeMn. Y cydyacHUX ymMOBaxX PO3BUTKY LHU(PPOBOI €KOHOMIKU
MapKETUHT Ha0yBa€ 3HAUCHHS SK IHCTPYMEHT (DOPMYBAaHHSI CTaIMX KOHKYPEHTHHX
nepeBar MmianpueMcTB. BonHouac, TpaauuiiHI MiAXOAM A0 YHPaBIIHHA LHUPPOBUM
MapKETHHTOM HEJ0CTaTHRO BPaXOBYIOTh 3HAUYIIICTh EMOIIIHHOTO BIUIMBY Ta XapaKTep
BpakeHb CIIOXKHUBAYIB y NpoLecl NPUUHATTA HUMHU pilleHb. BuHukae mnorpeba y
BUKOPHUCTaHHI Kiacu(ikalii BpaXeHb sIK OCHOBHU I aHali3y €MOLINHOr0 3a1y4eHHs
cokuBayiB 'y 1uppoBomy cepeaoBuini. CKIaAHICT TMOJATaE y BHU3HAYEHHI
B3a€MO3B’SI3KY MIXK CHUJIO0 €MOIIHOTO BIUIMBY Ta TJIUOWMHOIO BpaXkeHb, IO
BIUIMBAIOTh Ha €(EKTUBHICTh MapKETHHTOBUX cTpareriii. HemoctaTHs po3poOiaeHICTh
METOJWYHUX MIAXOAIB O CTPATEri4HOro YNPaBIiHHA HUPPOBUM MapKETHHIOM 13
BUKOPUCTaHHAM Kiacu]ikalii BpakeHb 3HU)KYE PE3yJIbTATUBHICTh KOMYHIKaLIHHUX
kamnaHiid. [le oOymoBiO€ HEOOXIAHICTH HAYKOBOTO OOIPYHTYBAaHHS Ta PO3POOKU
PEKOMEH/AallIN 1100 CTPATEriyHOrO YNpaBiiHHSA LHU(YPOBUM MAapKETUHIOM HAa OCHOBI
Kiacudikaiii BpaxeHb JUIsl TABUIIEHHS €(PEKTUBHOCTI B3a€MO/I1i 31 CTIO’KUBAYaMHU.

AHami3 ocraHHiX gociaigkenb 1 myOjikaumiii. CydvacHl  I0CHIKEHHS
CTPATEriyHOro yNpaBliHHA HU(PPOBUM MAaPKETUHIOM aKIIEHTYIOTh Ha 3pOCTar04iil poi
EeMOILIIHOTO BIUIMBY Y (OpMyBaHHI CHOXXMBYOi TIOBEAIHKM Ta MiJBUIIEHHI
edekTuBHOCTI MUGPOBUX KOMYHIKaiii. Y poboTi [1] HarojomeHo, MO CTpaTeriyHe
yOpaBIiHHA [U(PPOBUM MApPKETUHIOM TMepeAdayae TO€JHAHHS AHANITHKU Ta
KpeaTUBHOCTI, (OpMyBaHHS CTIHKMX €MOLIMHMX 3B’S3KIB 13 KJII€EHTAMU SK OCHOBH
KOHKYPEHTHHUX TepeBar mianpueMcta. ¥ MoHorpadii [2] po3risaaoTbcs TEOPETUUHI
Ta MPaKTHUYHI aCTIEKTH YMPaBIiHHS TU(YPOBUM MAPKETUHTOM B €KOHOMIIIl BpakKeHb, 1€
BKa3aHO Ha HEOOXITHICTh PO3POOKH MOJENeH €MOIINHOTO 3aJlydeHHs ayauTopii Ta
3acTOCyBaHHS MHUGPOBUX I1HCTPYMEHTIB MJIS YMPABIIHHA JOCBIJIOM CIOKHUBAYiB.
Hocnimkenns [3] AeMOHCTpY€ BHUKOPUCTaHHS PO3Mi3HABAHHS €MOIIl SIK HEsBHOTO
binbeky s peKOMEHIAIMHUX CUCTEM, IO JI03BOJIS€ adanTyBaTH ITUGPOBI cTpaTerii
y pealbHOMY Yaci 3aJIe’KHO BiJl EMOI[IHHOTO CTaHy KOPUCTYBayiB.

B pamkax emoriitHoro nu3aiHy 1u@poBUX MPOAYKTIB, BIAMOBIIHO 10 KOHIICTIIIT
Hopmana, oOroBOprO€ThCS I1HAWBIAYadbHICTh CIOPUMHATTS €MOI Ta BpaKeHb
KopucTyBayamu [4], a TOCHIKEHHS] Cy4YaCHUX MPaKTUK MepCoHaNi3aIii y MapKeTUHTY
JEMOHCTPYIOTh BXKIIMBICTh BpaxyBaHHS I1HAMBIAyaJIbHUX EMOIIIMHHUX peaKIii
aynutopii [5][6]. ¥V poGoTi [7] mpoaHaini3oBaHO 3aCTOCYBAaHHS IITYYHOTO IHTEIEKTY
JUIS TIPOTHO3YBaHHSI TOBEIIHKM KOPHCTYBaudiB Ha OCHOBI €MOIIWHUX JaHUX, IO
dbopmye mATpYyHTS I aJalTUBHUX CTpaTerii y mudpoBOMYy cCepeloBHINI. ABTOpH
JOoCTiKeHHS [8] aKIEHTYIOTh yBary Ha poJii MyJbTUMO/IAIbHOI eMOIIIITHOT aHATITHKH
y MPOTHO3YBaHHI 3a]Ty4YEHHS CIOXKUBAYiB, IO J03BOJISIE TOYHO MOJICTIOBATH ClIeHApil
B3aeMOJIl y IuppoBOMYy MapkeTHHTY. B mocmimkenHi [9] moBoadTh €pEKTHBHICTH
BUKOPUCTAHHS aHai3y €MOIIill sIK YaCTUHU CTPATETIvyHOTO YIpaBJIiHHS OpeHAaMH y
udpoBux maaThopmMax, 1o MOCUIIOE PEJIEeBAHTHICTh JOCBIIy KOPUCTYBAYiB.

BomHowac kjmacuuyHa — KOHIIEMINiE ©KOHOMIKM  BpakeHb [11]  30epirae
aKTyaJIbHICTh, BHU3HAYAIOUW JIOCBIJl SIK OCHOBHY OJMHUIIO CTBOPEHHS I[IHHOCTI Yy
U(HPOBOMY CEPEIOBUIII, MO TMOEAHYETHCS 13 CyYaCHUMH JOCHIPKEHHSMU BILTUBY
EeMOIIMHNX JaHuX Ha MapkeTuHroBi pimenns [12][13]. Hocmimkenus [14]
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JEMOHCTPYIOTh 3HAUYE€HHS CTPATEriyHOi CerMeHTallli ayauTopii Ui mepcoHami3aiii
EeMOLIIMHUX KOMYHIKalii y nn(poBUX KaMIaHisX, a npais [15] onucye BUKopucTaHHs
KOTHITUBHUX CEpBICIB i1 TOOyJOBHM CTpaTeriuyHUX MoOJeled B3aeMoaii 13
KOpHCTYyBadyaMu y IU(POBOMY MApKETHHTY. TaknM YHHOM, OTIJIAJ JIiTepaTypu
JEMOHCTPY€  BaXJIMBICTh  KOMIUIEKCHOTO  BUKOPHCTAHHS — aHali3y  €MOIiii,
nepcoHamizamli Ta UUPPOBUX TEXHOJIOTIM [  CTPATEri4YHOro  YIpaBIiHHS
BpaXXCHHIMHU KOPUCTYBAYiB y MU(PPOBOMY MAPKETHHTY.

®opmyaoBaHHA  uwijeil  crarri. Mera crarTi monArae B OOIpYHTYBaHHI
METOJMYHI PEKOMEH/IAIII] 1I0JI0 CTPATEr1YHOr0 YIPaBIiHHSI HUPPOBUM MAPKETUHTOM.
3aavi 1OCIIKEHHS:

- po3pobuTH KiIacudikalito BpaxkeHb y HUPPOBOMY MAPKETUHTY;

- OOIpyHTYBaTH METOJMYHI PEKOMEHJAIlA IIOAO0 CTPATEri4YHOrO YIMPaBIIIHHS
1M (POBUM MaPKETHUHIOM.

Bukiaa ocHOBHOro wMarepiany jgociuigxkeHHsi. Pospoboxa xnacugixayii
8padicerb Y Yyu@dposomy mapkemuney. Y CydaCHHUX YMOBaX €KOHOMiKa BPaKEHb Jealli
OUTbIlIe BU3HAYA€ JIOTIKY B3aeMOJIl MK OI3HECOM 1 CMOXKMBadyaMmH. SIKIIo panimie
KJIIOYOBUMH  YMHHUKAMU  KOHKYPEHTOCHPOMOXXHOCTI ~ Oynu  (QyHKIIOHAJIbHI
XapaKTePUCTUKHA TPOAYKTY YH TIOCIYyTH, TO CBhOTOJHI BCE OUIBIIOTO 3HAYCHHS
HaOyBaIOTh €MOIIi, fKI CIOXHWBau IEPEKUBAE Yy TMPOIEC] B3aeMOJIIi 3 OpeHIOM.
ExoHoMika BpakeHb Tiepeadayae, M0 YCMIIIHI KOMMaHii He TMPOCTO 3a0BOJIBHSIOTH
noTpeOu, a CTBOPIOIOTH 3amaM’sITOBYBaHI NMEPEKUBAHHSA, sIKI POPMYIOTh €MOIIHHUN
3B’SI30K 3 ayAuTOpi€ro. Y I[bOMY KOHTEKCTI IUGPOBHI MAapKETUHI BHUCTYIMA€E SK
TOJIOBHUI IHCTPYMEHT MOOYI0BU TaKUX BPAKEHb y BIPTyalIbHOMY CEPEIOBUIIII.

[Tlin BpakeHHIMH B paMKaX pO3YMIIOTBCS €MOIlli, sSKi TPOKUBAKOTHCS 1
3aramM’ITOBYIOThCS Cy0’€KTOM, BHACIIJOK IHTEHCUBHHUX TMOYYTTIB, IO COPUMMAIOTHCS
OopraHamM TMO4YyTTiB. BpakeHHs € Cy0'€eKTUBHUMHU Ta (POPMYIOTHCS BUXOISYH 3
miHHOcTel cyO'ekta. Ili emorriiiHi peakiii MOXyTh OyTH SK IMO3MTHBHHUMH, TaK i
HEraTUBHUMM, 1 BOHU MAIOTh MPSMUN BIUIMB HA MOBEAIHKOBI YCTAHOBKH CIIOKHBAYIB,
BKJIFOYHO 3 PIBHEM 3ally4€HOCTi, JOBIPH, JOSJIBHOCTI Ta TOTOBHICTIO JO KYIIIBJIi.
Amnami3 1 kacudikaris TakKux BpakeHb JIa€ 3MOTY OUTBII TOYHO MTPOTHO3YBATH PEaKIlii
IIJIOBOI ayAWTOpii, aJanTyBaTH KOHTEHT Ta OyayBaTH CTpaTeriyHi KOMYyHIKaIlli B
1ippoBOMy cepeaOBHIIII.

Y paMkax JOCHIDKEHHs 3IIHCHEHO KiIacu@ikaililo BHJIIB BpaKeHb, IO
dbopMytoTbc Yy IHPPOBOMY MapKETHHTOBOMY CEpPEIOBMINI, 13 JIOMOBHEHHSIM
KpUTEpiiB, 3 METOIO ypaxyBaHHs crieniudiku nudpoBux komyHikarii. Knacudikaris
BpaXeHb Yy IU(POBOMY MapKETHHTY TMPEJCTABICHA 3a PI3HUMH KpPUTEPISMH, IO
JI03BOJIsSIE KOMIUICKCHO aHAJIi3yBaTH B3a€MO3B’ 30K MiK €MOIIIHOI0 IHTEHCUBHICTIO Ta
XapaKTepoM BpaXCHHs, OTPUMAHOTO CIOXKUBaueM y IudpoBoMy cepenoBuili. o
cUcTeMaTH3allii BKIIOYEHO IIKaly eMOLIWHUX TOHIB, MIO MO3BOJIAE 11eHTU(DIKYBATH
THITH €MOIIiH, acOI[IHOBAaHMX 13 BPaXECHHSIMH, [1[0 BUHUKAIOTh y PE3yJIbTaTi B3aEMOJII1 3
M(POBUM KOHTEHTOM, OpEeHJIaMH Y cepBicaMu. 3amporOHOBAHO J0AATKOBI1 KpUTepii
Kkiacudikarii, Taki sIK «3a KUIbKICTIO YYaCHHKIB, [0 MEPEKUBAIOTH BPAKEHHS Ta «3a
XapakTepoOM HACHYEHOCTi», IO Ja€ 3MOTy BimoOpasutu cnenudixy IuppoBuX
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Bunyck 10.

mwiatgopM, € CHOKMBAaul MOXKYTh KOJIEKTUBHO a00 OAHOOCIOHO QopMyBaTH
EeMOLIIMHUI OCBiA, @ TaKOXX BUJAUIATUH PYTHHHI YM €MATa)XH1 BPAKEHHS K 00’ €KTH
CTpaTeriyHoro ympaniiHHs. Lle 1o3Bossie cTBOpIOBaTH THYYKI MApKETHHIOB1 CTpaTerii
3 ypaxyBaHHSIM BHJIB Bpa)K€Hb JJIs PI3HUX CcerMeHTiB ayautopii. IlpencraBiena
Kiacudikaiis BUIIB BpaXeHb Ha OCHOBI1 [2, 16, 17, 18] HaBenena y tabmumi 1 mis
MOJIAJIBIION0 BUKOPUCTAHHS y MOJEIIOBAHHI Ta pO3pOOIl MaTpHIll CTPATEr1yHOro
YIPAaBIIHHS HUPPOBUM MAPKETUHIOM.

Taoauns 1
Kuacugikanis BuaiB BpaxkeHb y HHGpPOBOMY MAPKETHHIY
O3naka Kareropii Bpa:xxeHb OnucoBe NosiCHEHHS Jkepesa
Kjaacupikanii
3MmicTOBHA OcgiTHi, ecTeTnyHi, (paHTa3iiiHIi, Busnauarotscst Tematukoro | [2, 11, 16,
CHPSIMOBAHICTh penakcaliiHi, coriajibHi, TBOpYi, | HU(POBOro KOHTEHTY Ta aBTOPCHKE]
pO3BakaibHi, KOMOIHOBaHI LUILOBUM MECEIKEM
®dopma B3aemonii | AKTUBHI, TaCHBHI, IHTEpPaKTHUBHI OOymoBIIEH] cTyieHeM [2, 16, 17]
3alydeHHs] KOPUCTyBa4a y
U(PPOBY KOMYHIKAIIIO
TpuBamicTb MuTTeBi (B MOMEHT CIIOKUBAHHS), | 3aJIeXKHI Bij eramry [2, 16, 17]
CHPUUHATTS micnsizist (peduiekcii) KOHTAKTY 3 KOHTEHTOM
Ixepero Bpenau, ToBapu/mocyru, Busnauarors, 1mo came [2, 16, 17,
EMOITiITHOTO KOHTCHT/TU3aliH, TEXHOJIOT1YH1 BHUKJIMKA€ BPAKCHHS Y aBTOPCHKE]
BILJINBY aCIIeKTH CIOXKMBaYa
IMudpose abo Odmaiin, anrasziiine, oHIaiH Xapakrepusye KaHal [2, 11, 16]
dhizmane (iHTEpaKTUBHE), 3MIITIaHE (b opMyBaHHS BpakeHb
CepeloBHIIE
Emorritina [To3uTHBHI (eHTY31a3M, Emortiiina mamitpa, 1o [2, 16,
IHTEHCUBHICTD 3aIliKaBJICHICTh ), HEUTpaIbHI CYTIPOBOIKYE BPAKECHHS aBTOPCHKE]
(cmokiit), HeraTUBHI (CTpax,
COpPOM, aHTArOHI3M)
[ToBeminkoBa Jii, mosanpHICTD, YHUKHEHHS BuzHauaroTh peaxirito [2, 16, 17]
BiZITOBITHL KOpHCTyBayda Ha MEePEeKUTI
Bpa)KEHHS
Macurrad InauBinyanbHi, KOJTEKTHBHI, 3aneXuTh Bl KIIBKOCTL [2, 16,
OXOIIJICHHS OITOCEPEAKOBAHO CITUTBHI 0ci0, sIKi CIIIFHO aBTOPCHKE]
CIIPUIMAIOTh KOHTEHT
I'mubuna 3aHypror0Yi, MOTINHAKOYI BusHauae CTyIiHb [2, 16, 18]
3aHypCeHHS KOHIIEHTpAIIil yBaru Ta
3aHYpEHHS y JOCBif
[HTEHCHBHICTD PyTtunni (3BuuHi), eexTHI Busnauae cumy Ta [2, 16,
BpaXXeHHA (emataxHi) HE3BUYHICTh MEPESKUBAHUX | ABTOPCHKE]
BPaXKCHb

Po3pobnena knacudikaiiisi BpaxkeHb y MUPPOBOMY MApKETHHTY € IHCTPYMEHTOM,

IO JI03BOJISIE CHUCTEMHO XapaKTepU3yBaTH B3a€MOJIII0 KOPHCTyBaua 3 KOHTEHTOM.
Bona oxorumroe KIIIOYOBI  XapaKTEPUCTHKK Bpa)XeHb 3a PI3HUMU KPUTEPisMU
(Temaruka, THN B3a€MOJii, JDKEpeno, KaHall, eMOIIWHWN TOH TOIIO) W Ja€ 3MOry
Kpalie po3yMiTH, SIK caMe€ KOHTEHT BIUIMBAE HA CrokuBada. lle cTBOproe miarpyHTs
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JUIA I0OYJOBHM YITKOI i OOTpyHTOBAHOI KOHTEHT-CTpATerii BIAMOBIIHO 10 OYIKyBaHOT
peakmii aymautopii. IlpakThuna miHHICTE Kiacudikaiii moyisirae B TOMY, III0 BOHA
BUKOPHCTOBYETHCS SIK OCHOBA JUTSI MATPHIIl YIIPABIiHHA HU(POBUM KOHTCHTOM.

Ob6IpyHmy8anHs MemoOUYHUX PEKOMEHOayill Woo0 CmpameciuHo20 YNpPAaeiiHHs
yugposum mapkemuneom. Y cydacHOMY HIHU(POBOMY MApKETHHTY JUIS ITiABHIIEHHS
e(eKTUBHOCTI KOMYHIKalliii HEOOXIJHO y3roJKyBaTH €MOLIMHMI BIUIUB KOHTEHTY 3
pIBHEM KOTHITMBHOI OOpOOKM KOpHCTyBaueM. MeTOau4Hl peKOMEHalii 1010
CTPaTEriyHOro yMOpaBlliHHA LUQPOBUM MapKETUHIOM [MOJIATAlOTh y peajizarii
HacTymHUX eramiB. Hacammepes 3M1iCHIOETHCS aHAI3 IUILOBOI ayIUTOPIi 3 MOIIIOM
Ha CErMEHTH 3a KpUTEpIEM eMOILIIHOI YyTIMBOCTI, TUIIOBUX 1H(GOPMaLIHHUX NMOTPed
Ta PiBHA CIIPUAHATTS CKJIATHOCTI KOHTEHTY. HacTymHuM etanmom € moOyoBa KOHTEHT-
MaTpHIll 3 PO3NOJIJIOM KOHTEHTY 32 YOTHpPMA CTPATEriYHUMM TUIIAMH BIAMOBIJIHO /10
MaTpulll yIpaBiIiHHS HTUPPOBUM KOHTEHTOM, 13 BpaXyBaHHSIM CE30HHOCTI, aKTyalIbHUX
MOJiN Ta cTpaTeriyHux Iien openay. Ilicas 3amycky KOHTEHTY MPOBOJIUTHCS OLIHKA
e(deKTUBHOCTI Yepe3 aHaji3 peakiliii KOpHCTyBayiB, 30KpeMa KIUJIbKOCTI MeperiisiiB,
KOMEHTapiB, TIIHMOMHM B3aeMOAll Ta TPUBAJIOCTI YTpUMaHHS YyBaru. BusBneni
HalOUIbII epeKTUBHI (GopMaTH MacIITaOyIOThCS Ha 1HII KaHAIU 3 ypaxyBaHHIM
cnerudiku miaTGopmu, BKIOYAOYM MPOCYBaHHS yepe3 IUIaTHy peknamy. OcTaHHIM
eTanioM € iHTerpaiisi pesyiabtaTiB y CRM-cuctemy, 110 103BOJIsIE HAJAIITOBYBAaTH
NEPCOHAJII30BaHI TPUTepU Ta TMPOMO3HUIi BIAMOBIAHO 1O THUIY BpPAXKECHHS Ta
3adikcoBaHOT MOJIeTi B3a€MO/11 KOPUCTYBadya 3 KOHTCHTOM.

VY 3anponoHoBaHI MaTpuIll yMHpaBIiHHSA ITU(GPOBUM KOHTEHTOM 3a BICh aOCIHC
o0paHO pPIBEHb €MOIIMHOTO 3aly4eHHS (HU3BKUW — BHCOKHI), a 3a BICh OpJWHAT —
IIMOWHY KOTHITHMBHOI 00poOKH (TOBEepXHEBa — TNIMOMHHA). 3a i TOMOMOTroI MOKHA
TUTaHYBaTH TUIIM KOHTEHTY 3aJIe)KHO BIJ ITUIEH KOMYHIKaIlii, HaJalToOByBaTH GopMar
10/1a4l, IHTCHCUBHICTbD, PIBEHb 3aJIyYCHHS Ta PEaKIlli ayuTopii.

1) Bucokwuii piBeHb €MOIIIMHOTO 3aJIydeHHs 1 MOBEpXHEBa KOTHITMBHA 0OpoOKa
dbopmye cTpareriro eMOIIHHOrO 3adydeHHs, XxapaktepHy s B2C, iHmycTpii mMoaw,
FMCG, innmycTpii po3Bar Ta COIIMEpPEX, /i€ OCHOBHOIO METOI € CTUMYIIIOBaHHS
IIBUKOI peakiii uepe3 JIETKUH, Bi3yallbHO NPHUBAOIMBUNA KOHTEHT (KOPOTKI BiJ€O,
MEMH, IHTEPAKTHUBHI OIMUTYBAHHS).

2) Bucokuii piBeHb €MOIIMHOrO 3aJy4yeHHs 1 TIMOMHHA KOTHITHBHA OOpoOKa
dbopmye cTpaTerito eMOIIMHO-PE(ICKCHBHOTO 3aJIydeHHS, sKa MIIXOIUTh IS
OCBITHIX IIaTOpM, 370pOB’s, KyJIbTypHHX IHimiaTuB, B2B i3 ¢Qokycom Ha
TpaHchopMaliifHIi KOHTEHT, /16 BUKOPUCTOBYIOTHCS JIOHTPIAH, JOKYMEHTaIbHI cepii,
IHTepaKTHBHI KEHCH, 1110 MOEAHYIOTh CHIIbHI €MOIIiT 3 IITHOMHHUM OCMHUCIICHHSIM.

3) Husbkuii piBeHb €MOIIITHOrO 3amydyeHHs 1 TTTMOMHHA KOTHITMBHA OOpoOKa
BIJIMOBIZIA€ CTpaTerii EeKCIEePTHOrO TMO3UIIOHYBAaHHS, MPHUTAMaHHIM KOHCAJITHHTY,
OCBITHIM mporpamam, TexHojoriunumM B2B, ¢iHancoBUM mpoaykram, e
3aCTOCOBYIOTHCS aHAIITUYHI MaTepialiu, KEHCH, OTJISIN, TOPIBHSUIbHI TAOJIHIII.

4) Husbkuil piBeHb €MOIIIITHOTO 3allydyeHHs 1 MOBEPXHEBa KOTHITHBHA 0OpoOKa
CTBOPIOE CTpaTerito iH(QOPMyBaHHsS, IO BHKOPHCTOBYEThCA IS JAEP KaBHUX
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KOMYHIKallli, pEryJISIPHUX OHOBJIEHb CEPBICIB, CTAHJIAPTHHUX MOBIJOMJIEHb OpEH/IIB, J1€
MOJAETHCS CTUCTUHN, HEUTPAIIbHUHN 32 €MOLIISIMU KOHTEHT.

VY peanpHIl MpakTULl KOHTEHT-CTPATErii He OOMEXYIOThCS JIMIIE OJHUM THUIIOM
MIJXO0AY, OCKUIBKM KOPHCTYBAallbKi CErMEHTH PI3HOMAaHITHI 3a pIBHEM 3allyuyeHHs Ta
norpebamu. Taka yorika a03BoJsie GOpPMYBaTH KOHTEHT-MATPHILIO, 1€ A OJHOTO
OpeHly OJHOYACHO CTBOPIOIOTHCS pI3HI THNU KOHTEHTY: MOCTH 3 EMOIIMHUM
3a]ly4YEHHSM JJI COLUMEpEX, 100 NPHUBEPHYTH YyBary; pe(aekCUBHUI KOHTEHT
(iHTepB’10, BeOIHApH) A TIMOMHHOTO 3aHYpPEHHsS ayJauTopli; aHAIITUYHI MaTepiain
JUIsl cerMeHTa «mpodecioHaniBy; 1HGOpPMaLiiHI TOBIIOMICHHS JUIsl TATPUMKH
MIPUCYTHOCTI.

Takum uynHOM, OpeHJ MEepPeXOoJuTh BIJl XAOTHUYHOI MyOdiKaiii OJHOTUITHOTO
KOHTEHTY JI0 CUCTEMHOrO CTPATEri4yHOro YIPABIIHHS, /€ MOCTH PO3MOJUISIIOTHCA Y
BI/IMOBIAHOCTI 10 MOJIEJNI, TECTYIOTHCS Ta MacCIITa0yIOThCA 3aJI€KHO Bl €(DEKTUBHOCTI
JUIg KOKHOTO cerMeHTy. Lle mo3Bonsie nocsratu GajaHCy MK 3aJIy4eHHSIM LIUPOKOi
ayuTopli Ta YTPUMAHHSAM JIOSUIbHOI, (OPMYIOUM CTIMKy €KOHOMIKY BpaXeHb Yy
M (HpPOBOMY MapKETHHTY.

Taoaunsa 2
MaTpuus ynpasjiHHa 1M(GpPoBUM KOHTEHTOM
KoruituBaa 00pobxa
. IToBepxHeBa KOTHITUBHA
I'mubrnHa KOrHITHBHA 00pOOKa
00poOKka

= EmortiliHo-pediiekcuBHe 3aJTydeHHs .
= . uifiHo-ped SanyHe Emoniiine 3aITyYCHHS
) Bucokuii Jlonrpinu, JIOKYMEHTaJIbH1 Bijzi€O, . N
) . . . oy .0 | Bimeo, pO3BayKaJIbHUN
> piBeHB IHTEpaKTHUBHI cepii, eMOIHHUN OCBITHIN
= .\, KOHTEHT, OIMTYBAHHS, MEMH.
8 eMOLIIIHOrO KOHTEHT. N
o 3aITydeHHs lamys3i:  ocsita, B2B 3II0pOB’ 51 Tanysi: po3Bart, MoAa,
= . .
) yi ’ ’ > | FMCG, comMepexi.
= KyJNbTypa.
i=1 . . [HpopMmyBaHHS
) Husbkuit ExcnieptHe IIO3ULI10HYBaHHS bopmys ..
s . . . . HoBuHm, OHOBIIEHHS CEpBICIB,
o] piBeHB AmHamiTKa, KeWcH, MOPIBHAHHS, OTJISAIH. . X
s o . ... | crapmapTHi MTOB1IOMJICHHS.
= eMOLIIIHOrO lamysi: KOHCAJITHHT, TEXHOJOTII, . .
() . lamysi: JIepKaBH1
§= 3aITy4eHHS (hinaucH. N .
- KOMYHIKaIlii, CepBiCH.

dopMmyBaHHS BpaXCHb € PE3yJIbTaTOM B3aEMOJii  3MICTOBHOI, COIIiO-
TICUXOJIOTIYHOI Ta BHPOOHUYO-TEXHOJIOTIUYHOT CcKiIafgoBuxX. Emormii Ta BpaKeHHsS
BUHUKAIOTh HE JIMIIEC BHACTIIOK TEPEIaHOTO 3MICTY, alie i 3aBASKH CIIOCOOY Iojadi,
aJanTUBHOCTI 1HTepdeicy, MIBUAKOCTI B3aEMOJIlI Ta BIANOBIAHOCTI OYIKyBaHHSIM
aynuTopii. 3 orisiy Ha 1€, KOHTEHT Mae€ IUJIaHyBaTHCS HE JIMIIE 3 ypaxyBaHHSIM
dbopMary uM YaCTOTH, a 3 AaKIEHTOM Ha PI3HOMAHITTS BHUIIB BpaXXEHb, SKi BiH
MOTEHIIIHHO Moxe chopmyBaru. lle o3Hayae, Mo y Mekax OAHIET cTpaTerii Ciif
YpI3HOMAaHITHIOBATH THUIIM BPaKEHb: YEPryBaTH €MOLIWHO CUJIbHI 3 aHATITHYHUMU,
pO3BaKaJIbHI 3 Mi3HABAJLHUMH, IHTEPAKTUBHI 3 pedIEeKCUBHUMH. 3alpONOHOBaHA
kimacugikaiiss BpaKeHb € HEOOXiJIHUM eJIeMEHTOM TaKOro IUIAHYBaHHS, OCKIJIbKU

ISSN 2786-6734; eISSN 2786-6742
258



Acta Academiae Beregsasiensis. Economics
Bunyck 10.  (2025)  10. szam (2025) Volume 10. (2025)

JI03BOJIIE TOYHO BHM3HAYUTH, SIKUU caMe e(DEeKT Ma€ COPUYMHUTU KOHTEHT 1 SIK BiH
Y3TOJIKY€THCSA 13 3aTaJIbHOI0 MAPKETUHTOBOIO CTPATETIEI0 OpPEHTY.

VY KOXHOMY 3 YOTHPHOX CEKTOPIB MaTpull YHNpaBiIiHHSA HUPPOBUM KOHTEHTOM
JOUIJIBHO YepryBaTH KOHKPETHI BUIU BpPAXEHb, W00 MIATPUMYBATH €(QEKTUBHY
B3a€EMOJII0 3 ayJUTOpPI€0. Y 30HI €MOLIMHO-PE(IIEKCUBHOTO 3aly4yeHHsS (BUCOKHUI
pIBEHb €MOLINHOCTI Ta MMOMHHA KOTHITMBHA 00p0oOKa) BapTO YepryBaTH BPaKEHHS-
pedrexcii, M0 BUHUKAIOTH MICHsA TJIMOOKOIO OCMHCIEHHS KOHTEHTYy. TyT aopeune
MOETHAHHS aKTUBHUX Ta IHTEPAKTUBHUX BPAKEHb, K1 (POPMYIOTHCS BiJ] 3MICTOBHOI Ta
TEXHOJIOT1YHOI CKJanoBuX. IlepeBaxkHO CIiJi BUKOPUCTOBYBATH TO3UTHBHI a0o
3MilIaHl €MOIMHI TOHHW, [0 BUKJIMKAIOTH 3al[IKaBICHHS, CIIBIEPEKUBAHHSI YU
HAaTXHEHHs. 3a HACUYEHICTIO BapTO MOEJHYBAaTHU €MaTaXH1 Marepiajau 3 pyTUHHUMH,
o0 MiATPUMYBAaTH yBary Oe3 IMepeBaHTa)XeHHs. Taki BPaXEHHS MOXYThb OyTH SK
IHAMBIAYaJbHUMHU, TaK 1 KOJEKTUBHUMH, C(OpPMOBaHMMH B LHUPPOBOMY UM
3MIIIAHOMY CEepPEeIOBHIII.

Y 30HI eMOIIHHOrO 3aly4eHHS (BHCOKa E€MOIIMHICTh, aJie TOBEPXHEBa
KOTHITUBHA 00pOOKa) aKIEHT pOOUTHCS Ha KOPOTKOTPHUBAIMX BPAXKCHHIX-BIAUYTTSIX,
SIKI BUHUKAIOTh TTiJ1 Yac CIIOKMBaHHS KOHTEHTY. TyT e()eKTUBHO UepryBaTH MacHBHI Ta
IHTEPAKTUBHI BpPaXCHHsS 3 MEPEeBaXHO MO3UTUBHUM EMOIIWHUM 3a0apBJICHHIM —
€HTY31a3M, paJicTh, 3axoruieHHa. KoHTeHT Mae OyTH enaTaXXHUM, SICKpaBUM, 3JaTHUM
MIBUAKO TMPUBEPTATH yBary Ta CTHUMYJIOBATH MHTTEBY peakiil0 — Jailk, KOMEHTap,
nomuvpeHHs. BpaxeHHs B 1iif 30HI 3a3BUYail  OMOCEPEIKOBAHO KOJEKTHBHI,
dhopmyroThesa y nudpoBoMy abo ¢aHTaziifHOMY CEpeIOBHIII, 1 YACTO CIIOHYKAIOTh JI0
IPOSIBY JOSIIBHOCT1 200 KOPOTKOYACHOTO 1HTEpECy.

VY 30H1 €KCHEePTHOrO MO3HIIIOHYBaHHS (HU3bKHU PIBEHH €MOIIMHOTO 3ay4YeHHS
Ta TMOMHHA O0O0poOka iHdopMarllii) AOUUIBHO dYepryBaTH BpakeHHs-pediiekcii
palioHaJIbLHOTO THUIY, [0 BUHUKAIOTh YHACIIIOK JIOTIYHOTO aHaji3zy a0o MOpIBHSHB.
KoHTEeHT MoBWHEH BUKIMKATH aKTHUBHI a00 OJHOOCIOHI BpaKCHHS, OpPIEHTOBaHI Ha
pPO3yMH, OCMHUCJICHHS, 3Ba)KCHI BHCHOBKH. TyT [OLUIBHO TMOEAHYBATH PYTUHHI
aHAJIITUYHI MaTepiaiy 3 MEepIOJUYHUMH eNaTaKHUMU BCTaBKAMHM, SIKI NMPUBEPTAIOTh
JOJATKOBY yBary ©e€3 eMmolliifHoro mepeBaHTaxeHHs. EwmoriiiHe Ti0 3a3BHuait
HelTpaibHe ab0 MOMIPHO TMO3WUTUBHE (BIIEBHEHICTH, JOBipa). J[xepemamu BpakeHb
MOXYTh OyTH SIK 3MICTOBHA CKJIaJI0Ba, TaK 1 MEPCOHAJI KOMMaHii ab0 MPOAYKT.

VY 30Hi iH(MOpMyBaHHs (HU3BKHIA EMOIIHHUI pIBEeHb Ta MOBEpXHEBa 0OpOOKa)
BKJIMBO CTBOPIOBATH KOHTEHT, 1[0 BUKJIUKAE MMACHBHI, MIBUIKI BPa)KEHHS-BIAUYTTS.
Ile moBimOMIIEHHS, SKi CIPUIAMAIOThCA 0€3 TPHUBAIOrO OCMHCIEHHS — HOBHHH,
TEXHIYHI OHOBJICHHS, TOBIAOMJICHHS Mpo 3MiHU. TyT e(deKTHBHE BHUKOPUCTAHHS
PYTHHHHUX, TepeadadyBaHux (opmaTiB, 3 HEUTpPAIbHUM EMOIIMHUM 3a0apBJICHHSM.
Bpaxenns 3a3Buuail ogHOOCIOHI, (OPMYIOTHCS BiJl TEXHOJIOTIYHOI YU CEPBICHOT
CKJa/JIoBOi B3aemofii. Merta — 3a0e3neyuTd MOIHPOPMOBAHICTh, MIATPUMATH
GyHKIIOHAIBHUA ~ 3B’S30K 13 KOPHCTyBaueéM 1 HE BHUKJIMKATH EMOIIHHOTO
NepeHacHYeHHS.
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Takuil miaxia A0 4epryBaHHsS BPaKE€Hb Y KOKHOMY CErMEHTI MaTpHULl J03BOJIE
HE JIMIIE MiJBUIIUTH €PEKTUBHICTh KOHTEHTY, a ¥ copMyBaTH CTIHKY, IPOAyMaHy
Moienb U(GPOBOI KOMYHIKallii 3 pI3HUMH THUIIAMH ayAUTOPII.

BucHOBKH Ta mepcrneKTHBH MOAAJBIIUX AOCTIIXKEeHb. Y CTaTTi 371HCHEHO
CUCTEMaTH3allil0 BUAIB BpaXeHb Yy LUPPOBOMY MAapKETHHIY 3a KIIOUYOBUMHU
KpUTEPIsIMU, 110 BIUIMBAIOTh HA CIPUUHATTS KOHTEHTY KOopucTyBauamu. Po3pobieHo
KJacudikailito, sika OXOIUIIOE €MOIIiiHI, KOTHITUBHI, COIIaibHI Ta TEXHIYHI aCMEKTH
(dbopMmyBaHHs BpakeHb. Ha ocHOBI 11i€1 ki1acuikaiii CTBOPEHO CTpaTEeriyHy MaTpPHUIIIO
YOPaBJIiHHS U(GPOBUM KOHTEHTOM, IO MOEJHYE PIBEHb €MOLIWHOrO 3ajJy4yeHHsS Ta
INIMOMHY KOTHITUBHOI 00pOOKH. {7151 KOKHOI 30HM MAaTpUILl BU3HAUYEHO TUIIM KOHTEHTY
Ta PEKOMEHJIOBaHI BUAM BpPa)K€Hb, K1 CI1J YepryBaTd. 3almpONOHOBAHO METOAMYHI
peKoMeHalii 00 MPaKTUYHOIO BHUKOPUCTAHHS MAaTpHUIl Yy CTpaTeriyHoOMY
IUIaHyBaHHI HU(PPOBUX KOMYHIKaliil. OTpuMaHi pe3ylbTaTh MaloTh K TEOPETHYHE,
Tak 1 TPUKIaJHE 3HAYCHHS /I MapKEeTOJIOTIB, KOMYHIKAI[IWHUKIB Ta JIOCIITHHKIB
uuppoBoi moBemiHKU. llepcrnekTMBM MOJANBIIMX  JOCHIKEHb MOJSATaloTh Y
eMIipUuHIi nepeBipii eeKTUBHOCTI 3alPONOHOBAHOT MAaTPHIIl B pPealibHUX [UPPOBUX

CnucoK BUKOPUCTAHUX JZKepeJI

1. SuxoBenps T. Crpateriude ympapiinus mudpoBuMm MapkernHrom. Scientia fructuosa. 2022. Ne
145(5). C. 93-112. DOI: https://doi.org/10.31617/1.2022(145)06 (nara 3Bepuenns: 30.07.2025).

2. Tarapunnesa 0. JI. Ympapininasa nudpoBUM MapKETHHIOM B EKOHOMIIIl Bpa)KE€Hb: TEOpPIS i
mpaktrka. Xapkis: HTY "XIII", 2024. DOI: https://doi.org/10.20998/978-617-05-0458-6 (marta
3BepHeHHs: 30.07.2025).

3. Kuliahin A. BuxopucranHs po3Mi3HaHOI eMolii K HeIBHOro Gigdeky s peKoMeHIaIliiHOT

cucremu. System Analysis and Information Technologies. 2023. Ne 3. C. 115-119. DOI:

https://doi.org/10.26906/SUNZ.2023.3.115 (mata 3sepuenns: 30.07.2025).

Norman D. Emotional Design: Updated Insights. MIT Press.2021.

Chandra Sh., Verma S., Lim W., Kumar S., Donthu N. Personalization in personalized marketing:

Trends and ways forward. Psychology & Marketing. 2022. Ne 39. DOI:

https://doi.org/10.1002/mar.21670 (nata 3Beprennus: 30.07.2025).

6. Mele C., Russo Spena T. Artificial Intelligence in Services. 2023. DOI:
https://doi.org/10.4337/9781802202595 (nara 3Bepuenns: 30.07.2025).

7. Gooljar V., Issa T., Hardin-Ramanan S., Abu-Salih B. Sentiment-based predictive models for
online purchases in the era of marketing 5.0: a systematic review. Journal of Big Data. 2024. Ne
11. DOIL: https://doi.org/10.1186/s40537-024-00947-0 (nara 3seprenns: 30.07.2025).

8. Liu H. The Application Prospects of Consumer Emotion Recognition Technology in Marketing
Strategies. Modern Economics & Management Forum. 2025. Ne 6(3). P. 334. DOI:
https://doi.org/10.32629/memf.v6i3.4002 (xata 3Bepuenns: 30.07.2025).

9. Hashem T., Nafez N., Allan M. Influence of emotional marketing on brand loyalty among females
in the field of cosmetics: mediating role of customer satisfaction. International Journal of
Management. 2020. Ne 11(9). P. 1245-1260. DOI: https://doi.org/10.34218/1JM.11.9.2020.120
(mara 3Beprenns: 30.07.2025).

10. Gupta T., Bansal S. Al-Driven Emotional Recognition in Digital Ads: A Novel Approach to
Consumer Engagement. Journal of Marketing & Supply Chain Management. 2023. Ne 2. P. 1-7.
DOI: https://doi.org/10.47363/JIMSCM/2023(2)131 (nara 3Beprenss: 30.07.2025).

o ks

ISSN 2786-6734; eISSN 2786-6742
260


https://doi.org/10.31617/1.2022(145)06
https://doi.org/10.20998/978-617-05-0458-6
https://doi.org/10.26906/SUNZ.2023.3.115
https://doi.org/10.4337/9781802202595
https://doi.org/10.1186/s40537-024-00947-0
https://doi.org/10.32629/memf.v6i3.4002
https://doi.org/10.34218/IJM.11.9.2020.120
https://doi.org/10.47363/JMSCM/2023(2)131

Acta Academiae Beregsasiensis. Economics
Bunyck 10.  (2025)  10. szam (2025) Volume 10. (2025)

11.

12.

13.

14.

15.

16.

17.

18.

o ks

Pin B. J., Gilmore J. H. The Experience Economy: Work is Theatre & Every Business a Stage.
Harvard Business School Press. 1999.

Kapoor K. et al. Advances in Social Media Research: Past, Present and Future. Information
Systems Frontiers. 2021. Ne 23(3). P. 531-558.

Akter S., Wamba S. F. Big data analytics in E-commerce: A systematic review and agenda for
future  research.  Electronic  Markets. 2021. Ne 31(3). P. 611-629. DOI:
https://doi.org/10.1007/s12525-016-0219-0 (nata 3Bepuenns: 30.07.2025).

Chakraborty A., Jain V. Leveraging Digital Marketing and Integrated Marketing Communications
for Brand Building in Emerging Markets. Springer. 2022. Ne (1). P. 45-60. DOI:
https://doi.org/10.1007/978-3-030-88678-3 13 (nata 3Bepuenns: 30.07.2025).

Al-hadrawi B., Jawad A. Cognitive marketing and strategic drift: an exploration of cognitive bias
in marketing decision-making. International Journal of Marketing Research. 2024. Ne 05. P. 933—
946.

Tarapuninesa 0. YTouHeHHS MOHITIHHOTO amapary KOHIIENIil eKOHOMIKH BpakeHb B H(PpoBOMY
MapKeTuHry. Bicnux Hayionanbnozco mexniunozo yHigepcumemy «XapKi@CoKuil NONIMexHIYHUll
iHcmumymy (exOHOMIUHI HayKu). 2024. Ne 5. C. 3-10. URL:
http://es.khpi.edu.ua/article/view/320934 DOI: https://doi.org/10.20998/2519-4461.2024.5.3
Schmitt B. H., Rogers D. L., Vrotsos K. There's No Business That's Not Show Business:
Marketing in an Experience Culture. Wiley, 2003. 362 p.

[puxonpko €. T, Tlepepsa I1. I'. BukopucrtanHs MapKeTUHTY BpaXeHb Y TYPUCTHUYHOMY Oi3HECI.
Typucmuunuti ma comenvbHoO-pecmopantul 0iznec: c8imosull 00Ci0 ma NepPCnekKmusy Po3sUMKY
ons Ykpainu (14 xBitHs 2021 p.). Oneca: OHEY, 2021. C. 482-487.

References
Yankovets, T. (2022). Stratehichne upravlinnia tsyfro-vym marketynhom [Strategic management
of digital marketing]. Scientia fructuosa, 145(5), 93-112. DOI:
https://doi.org/10.31617/1.2022(145)06 [in Ukrainian].
Tataryntseva, Y. L. (2024). Upravlinnia tsyfro-vym marketynhom v ekonomitsi vrazhen: teoriia i
praktyka [Digital marketing management in the experience economy: theory and practice].
Kharkiv: NTU "KhPI". DOI: https://doi.org/10.20998/978-617-05-0458-6 [in Ukrainian].
Kuliahin, A. (2023). Vykorystannia rozpiznanoi emotsii yak neiavnoho fidbeku dlia
rekomendatsiinoi systemy [Using recognized emotion as implicit feedback for a recommendation
system].  System  Analysis and Information Technologies, (3), 115-119. DOI:
https://doi.org/10.26906/SUNZ.2023.3.115 [in Ukrainian].
Norman, D. (2021). Emotional Design: Updated Insights. MIT Press.
Chandra, Sh., Verma, S., Lim, W., Kumar, S., Donthu, N. (2022). Personalization in personalized
marketing:  trends and ways forward. Psychology & Marketing, 39. DOI:
https://doi.org/10.1002/mar.21670
Mele, C., Russo Spena, T. (2023). Artificial Intelligence in Services. DOI:
https://doi.org/10.4337/9781802202595
Gooljar, V., Issa, T., Hardin-Ramanan, S., Abu-Salih, B. (2024). Sentimentni predyktyvni modeli
dlia onlain-pokupok v epokhu marketynhu 5.0: systematychnyi ohliad [Sentiment-based predictive
models for online purchases in the era of marketing 5.0: a systematic review]. Journal of Big
Data, 11. DOI: https://doi.org/10.1186/s40537-024-00947-0
Liu, H. (2025). Perspektivy zastosuvannia tekhnolohii rozpiznavannia emotsii spozhyvachiv u
marketynhovykh stratehiiakh [The application prospects of consumer emotion recognition
technology in marketing strategies]. Modern Economics & Management Forum, 6(3), 334. DOI:
https://doi.org/10.32629/memf.v6i3.4002
Hashem, T., Nafez, N., Allan, M. (2020). Vplyv emotsiinoho marketynhu na loialnist brendu
sered zhinochoyi audytorii u sferi kosmetyky: poserednytska rol zadovolenosti kliientiv [Influence
of emotional marketing on brand loyalty among females in cosmetics: mediating role of customer

ISSN 2786-6734; eISSN 2786-6742
261


https://doi.org/10.1007/s12525-016-0219-0
https://doi.org/10.1007/978-3-030-88678-3_13
https://doi.org/10.31617/1.2022(145)06
https://doi.org/10.20998/978-617-05-0458-6
https://doi.org/10.26906/SUNZ.2023.3.115
https://doi.org/10.4337/9781802202595
https://doi.org/10.1186/s40537-024-00947-0
https://doi.org/10.32629/memf.v6i3.4002

Acta Academiae Beregsasiensis. Economics
Bunyck 10.  (2025)  10. szam (2025) Volume 10. (2025)

10.

11.

12.

13.

14.

15.

16.

17.

18.

satisfaction].  International ~ Journal of  Management, 11(9), 1245-1260. DOI:
https://doi.org/10.34218/1IJM.11.9.2020.120

Gupta, T., Bansal, S. (2023). Al-keryuvane rozpiznavannia emotsii u tsyfrovii reklami: novyi
pidkhid do vzaiemodii z spozhyvachem [Al-driven emotional recognition in digital ads: a novel
approach to consumer engagement]. Journal of Marketing & Supply Chain Management, 2, 1-7.
DOI: https://doi.org/10.47363/JMSCM/2023(2)131

Pine, B. J., Gilmore, J. H. (1999). Ekonomika vrazhen: robitia — tse teatr, i kozhen biznes — tse
stsena [The experience economy: work is theatre & every business a stage]. Harvard Business
School Press.

Kapoor, K., et al. (2021). Dosiahnennia v doslidzhenni sotsialnykh merezh: mynule, suchasnist i
maibutnie [Advances in social media research: past, present and future]. Information Systems
Frontiers, 23(3), 531-558.

Akter, S., Wamba, S. F. (2021). Analityka velykykh danykh v elektronnii komertsii:
systematychnyi ohliad ta plan doslidzhen [Big data analytics in e-commerce: a systematic review
and agenda for future research]. Electronic Markets, 31(3), 611-629. DOI:
https://doi.org/10.1007/s12525-016-0219-0

Chakraborty, A., Jain, V. (2022). Vykorystannia tsyfrovoho marketynhu ta intehrovanykh
marketynhovykh komunikatsii dlia stvorennia brendu na rynku, shcho rozvytaietsia [Leveraging
digital marketing and integrated marketing communications for brand building in emerging
markets]. DOI: https://doi.org/10.1007/978-3-030-88678-3_13

Al-hadrawi, B., Jawad, A. (2024). Kohnityvnyi marketynh i stratehichnyi dreif: doslidzhennia
kohnityvnykh uperedzhen u marketynhovykh rishenniakh [Cognitive marketing and strategic drift:
an exploration of cognitive bias in marketing decision-making]. International Journal of
Marketing Research, 5, 933-946.

Tataryntseva, Y. (2024). Utochnennia poniatiinoho aparatu kontseptsii ekonomiky vrazhen v
tsyfrovomu marketynhu [Clarification of the conceptual apparatus of the experience economy
concept in digital marketing]. Visnyk Natsionalnoho tekhnichnoho universytetu "Kharkivskyi
politekhnichnyi instytut" (ekonomichni nauky) — Bulletin of the National Technical University
"Kharkiv Polytechnic Institute" (Economic Sciences), (5), 3-10. URL.:
http://es.khpi.edu.ua/article/view/320934 DOI: https://doi.org/10.20998/2519-4461.2024.5.3 [in
Ukrainian].

Schmitt, B. H., Rogers, D. L., Vrotsos, K. (2003). Zhodnyi biznes ne ye vykliuchenniam z shou-
biznesu: marketynh v kulturi vrazhen [There’s no business that’s not show business: marketing in
an experience culture]. Wiley.

Prykhodko, Ye. H., Pererva, P. H. (2021). Vykorystannia marketynhu vrazhen u turyzmi [Use of
experience marketing in tourism business]. Tourism and Hospitality Business: Global Experience
and Perspectives for Ukraine, 482-487. Odesa: ONEU. [in Ukrainian].

Ompumano: 31.07.2025 Beérkezett: 2025.07.31 Received:  31.07.2025
puiinsmo 0o opyxy:  19.08.2025 Elfogadva: 2025.08.19 Accepted:  19.08.2025
Onyéuixosano: 30.09.2025 Megjelent: 2025.09.30 Published:  30.09.2025

ISSN 2786-6734; eISSN 2786-6742

262


https://doi.org/10.34218/IJM.11.9.2020.120
https://doi.org/10.47363/JMSCM/2023(2)131
https://doi.org/10.1007/s12525-016-0219-0
https://doi.org/10.1007/978-3-030-88678-3_13

